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Procuring Cause

As discussed earlier, one type of contract frequently entered
into by REALTORS® is the listing contract between sellers
and listing brokers. Procuring cause disputes between sellers
and listing brokers are often decided in court. The reasoning
relied on by the courts in resolving such claims is articulated
in Black’s Law Dictionary, Fifth Edition, definition of
procuring cause:

The proximate cause; the cause originating a series of
events which, without break in their continuity, result in
the accomplishment of the prime object. The inducing
cause; the direct or proximate cause. Substantially
synonymous with “efficient cause.”

A broker will be regarded as the “procuring cause” of a
sale, so as to be entitled to commission, if his efforts
are the foundation on which the negotiations resulting
in a sale are begun. A cause originating a series of
events which, without break in their continuity, result in
accomplishment of prime objective of the employment
of the broker who is producing a purchaser ready,
willing, and able to buy real estate on the owner’s
terms. Mohamed v. Robbins, 23 Ariz. App. 195, 531
p.2d 928, 930.



